
Go GREEN, Save GREEN

You don’t have to build from scratch to have a greener 
home. These quick and easy home fixes will shrink 
your consumption and your monthly bills.

RATE IT. Look for Energy Star-rated prod-
ucts. This government program helps people 
make energy-efficient choices, which can lead 
to savings of up to a third of energy costs.

SWITCH THE LIGHTS. Compact fluores-
cent light bulbs use up to 75 percent less energy 
than traditional bulbs. Replace them in highly used fixtures 
such as porch lights, bathroom vanities and office lamps.

GO WITH THE FLOW. Use low-flow showerheads and 
consider installing low-flow toilets to reduce water usage and 
save on water-heating costs. 

PLUG IN, TURN OFF. Use a power strip for your home 
office or home entertainment center. Even in standby mode, 
consumer electronics — which account for 15 percent of 
household electricity — use a little juice, so turn the power 
strip off when you can.

COOL IT. Turn the water temperature for your washing 
machine or dishwasher down to 120º F to cut water-heating 
energy consumption.

SEAL IT. Search for hidden air leaks in your attic, base-
ment or crawl space, and seal them with caulk, spray foam or 
weather stripping. Home sealing can be an inexpensive way to 
cut energy consumption by up to 10 percent.

Sources: www.energystar.gov, www.eere.energy.gov
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Stage Coach

Even if your bowling 
trophies and musty shag 
carpet feel like home 

to you, they might turn off 
potential buyers. That’s why 
staging — as seen on TV — 
has become a popular tech-
nique to help sell houses. But 
home staging is more than just 
redecorating; it’s a way to help 
potential buyers feel like your 
house could be their next home. 

It might seem counterintuitive to spend money on a home 
that you’re leaving, but the cost might be worth it. According 
to StagedHomes.com, a leading home-staging organization, 
the final sale price on staged homes increased an average of 
3 percent versus those that were not. Staged homes also typi-
cally spend 80 percent less time on the market. 

Staging doesn’t have to be expensive or overwhelming. 
If you don’t know where to begin, talk to your REALTOR®, 
who can offer advice or help you find a professional stager. 
A basic consultation with a home staging professional might 
cost $200 to $400 depending on the market, but some are 
complimentary. 

If you want to do it yourself, start outside. Clean the side-
walk and driveway and, if possible, add a fresh coat of paint 
to the house, garage door or railings. Use potted plants and 
new light fixtures for flash at the front door. 

Inside, keep things clean and clutter-free. Pick imper-
sonal art over family pictures. Purge unnecessary belongings, 
and stow what you can’t throw away in decorative baskets. 
Sparsely arrange furniture away from walls. Add accents with 
mirrors, plants, rugs, pillows, colorful cookbooks, fruit bowls 
and other accessories. Focus on lighting, from soft bedroom 

lamps to natural light from open drapes.
Sources: HGTV.com, StagedHomes.com

Think of Benjamin Franklin when you “spring forward” on March 
8. Many credit a humorous essay he wrote in 1784 as a source 
of the idea for Daylight Saving Time.

Source: www.realsimple.com
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Do you know someone who is thinking about buying or selling a home? Please mention my name.
This newsletter is for informational purposes only and should not be substituted for legal or financial advice.
 If you are currently working with another real estate agent or broker, it is not a solicitation for business.

Clear Choice

If you feel a draft every time you walk 
by your windows, it’s probably time 
to replace them. Likewise, windows 

that stick, glass that is cold to the touch, 
and costly energy bills despite new 
insulation and other home repairs are all 
signs that you’ve put off replacing them 
for too long.

Whether you intend to buy and install 
the windows yourself or have a pro do it 
for you, do the research first. Know your 
window type: double-hung windows that 
slide up and down, casement windows that 
swing out, awning windows, etc. Then 
pick your preferred framing material, such 
as wood, vinyl or fiberglass. Each has its 
advantages and disadvantages, from style 
to price to longevity. 

DID YOU KNOW?*

You must also consider where you 
live; energy needs in the Northwest differ 
from those in the Deep South. Ratings for 
energy efficiency, light visibility, air leak-
age and other factors are available from 
government programs such as Energy 
Star, publications such as Consumer 
Reports and industry sources such as the 
National Fenestration Rating Council.

Armed with the right information, you 
can shop smarter. Have a target price in 
mind, get estimates and have the patience 
to wait for the best possible price. 

Sources: www.energystar.gov, www.nfrc.org

Say Yes to
Buying or selling a home can seem like an overwhelming task. But the right 
REALTOR® can make the process easier — and more profitable.

A Certified Residential Specialist (CRS), with years of experience and success, will 
help you make smart decisions in a fast-paced, complex and competitive market. 

To receive the CRS Designation, REALTORS® must demonstrate outstanding 
professional achievements — including high-volume sales — and pursue advanced 
training in areas such as finance, marketing and technology. They must also main-
tain membership in the NATIONAL ASSOCIATION OF REALTORS® and abide 
by its Code of Ethics.

Work with a REALTOR® who belongs among the top 4 percent in the nation. 
Contact a CRS today.

*The sun’s rays cause window 
streaking, so save that part of 
spring cleaning for a cloudy day.

Source: www.realsimple.com


